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Agenda

1. Why Fundraising Matters for Your Team

2. The Five Stages of Fundraising

3. How to Identify & Research Potential Donors
4. How to Make a Compelling Ask

5. Stewardship: Keeping Supporters Engaged

6. Question & Answer
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In the chat tp one thmg your team

spent money on thls year... B




Identification Build a list of potential new donors

The Don or donor they might become

Learn more about potential
donors to determine the type of

Build relationships with

Cultivation - . potential donors that will
(hopefully) lead to their first gift

Cultivation
Cycle

A five-step process to find, engage,
and retain new donors.

Make your appeal and move
Solicitation : «  the person from “prospective

donor” to "active donor”

" Keep donors engaged and invested
sl Stewardship . . to convert them into recurring

donors or higher level donors




- Build your prospect list




Capacity

Alignment

Connection



Where to look...



Prospecting Activity (10 Minutes)

1. Go to the Enactus Canada website

2. Review the list of current partners and supporters

3. Choose one organization that aligns with your work

4. Look for a local connection

5. ldentify one possible way your team could approach them for

support
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Stewardship & Relationship Building

1. Communicate the impact of your projects and business ventures

Regular updates through email or message
(if they are comfortable)

Send impact reports annually
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Stewardship & Relationship Building

1. Communicate _—
gnize donors privately, publicly, and p
2. Reco

ONDIOtGorg com
nonprofitorg com

NONPROF Tors 222555 7777

@ Dallas, Tx 01205

Nonprofj Organization
Nonprofit Organizatio, Thank You Letter Th ank You L ett er

March 5, 2050

el Template

Odenton, Mp 213

Dear Matt Huntey,

! hope this fetter fin s ¥ouin good heaith ang high spirits, oy behalf of everyone

PO O e 1 gy 0 e ur Gy e Elevate yoyr NoNprofit's doner apPpreciation ef forts with
your generous Support and comm\lmen! to our Mission, Your recent donation of OUr, Nonprof’t Organlzatloﬂ Than k YOU Letter Temp{ate

$1.000 has hag 5 Profound impact op oy, ©rganization, and we are truly gratefy) for
your unwavering suppoyy.

BUILDING A HEALTH\ERTQMW;; |
/ «

In honor of
those families
who have invested in “:( !
‘
capitalimprovements
SAR2014-2016

NCLUDEg 2 PAGES

these initatives ang ©ENabIes us to expang gy reach. providing hope ang
= OPPOrtunities to more children in neeg

"dlike 10 take & momeng toreflect on oy JoUMEY with you, Maty, yey, involvemen . .
“th Nonprofit Org spaps Several years, ang yoy, OMMItment to our cayge has been 9

— nothing short of 1SPIING. | fondly recay e fime you volunteereq at our annuay
Summer camp, where your enthusiasm ang dedication lef; 5 fasting impression o the

7/
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Stewardship & Relationship Building

1. Communicate

2. Recognize

3. Involve donors and make them your advocates
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Thank you'

SSSSSSSSS

enactus.



	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9
	Slide 10
	Slide 11
	Slide 12
	Slide 13
	Slide 14
	Slide 15
	Slide 16

